
“Partners need to look at their practice and decide if they need to 
move to a nicer or a more modest neighborhood. The question is 
not, 'Which is the Best Neighborhood?', but 'Which is the Best 
Neighborhood for me and my practice?'"

Howard Parris, Esq.
EXECUTIVE MANAGING DIRECTOR

PARTNERS, GROUPS, AND MERGERS

WASHINGTON, DC
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Mergers & Acquisitions Litigation Claims

Q3 Intellectual Property Lawsuits and 
Patent Trial and Appeal Board

Q3 Mergers

District Courts

Intellectual Property Rights

Covered Business Method

Post Grant Review

Source: http://www.altmanweil.com//dir_docs/resource/01B3519F-225F-4A04-A13F-F412699F2952_document.pdf

N
U

M
B

E
R

 O
F

 L
A

W
S

U
IT

S

400

200

100

0
JUL '17 AUG '17 SEP '17

1


24

# of law firms 
acquired


13%

International
acquisitions


29%

AmLaw
acquirers


32 lawyers

Average acquired 
firm size


1,330 lawyers

Average 
acquirer size


 

Midwest/West
Top  region/s 

targeted

Q3 Acquisitions

25%

WEST

21%

SOUTH

25%

MIDWEST

13%

NEW ENGLAND

4%

MID
ATLANTIC

13%

INTERNATIONAL

Legal Industry Snapshot Q3 2017

300



Legal Industry Snapshot Q3 2017 • mestel.com

Commercial Litigation

THE GLOBAL 100

Q3 Antitrust Cases Filed

Firms Ranked by Gross Revenue Firms Ranked by Profits Per Equity Partner

2

Source: https://lexmachina.com/lex-machina-q3-2017-litigation-update

“Gross revenue for The Global 100 grew by 2.8 percent in 2016, to $99.3 billion, just shy of 2015’s 
increase of 3.1 percent. This year 81 of the world’s top-grossing firms have more lawyers in the 
United States than elsewhere, while 12 have the greatest proportion of their lawyers in the United 
Kingdom. Eight firms are structured as vereins or European Economic Interest Groups (EEIGs). 
Thirty-four firms had more than $1 billion in revenues, compared with 35 last year. In most cases, 
gross revenues for U.S. firms are derived from The Am Law 100. Other firms were surveyed di-
rectly for The Global 100, the Asia 100/China 50, or Legal Week’s UK Top 50. Currency conversion 
rates to U.S. dollars are annual averages for 2016. Lawyer numbers are average full-time-equiva-
lent numbers for 2016. Gross revenue figures are rounded to the nearest $500,000, while revenue 
per lawyer figures are rounded to the nearest $5,000.”

“Profits per equity Partner among Global 100 firms averaged $1.6 million in 2016, an increase of 
less than one percent, and less than 2015’s nearly five percent gain. Seventy-five firms topped 
$1 million in PPP, compared with 76 firms the previous year. U.S. firms make up the top 10, with 
Slaughter and May the highest-ranking non-U.S. firm, ranking twelfth. This chart ranks the most 
profitable firms on our Most Revenue and Most Lawyers charts, which, combined, include 157 
firms. To be eligible for this list, a firm had to appear on one of those two charts. Figures for U.S. 
firms came from The Am Law 100. All other firms were surveyed directly. PPP is rounded to the 
nearest $5,000, and gross revenue is rounded to the nearest $500,000.”

Sources: www.americanlawyer.com/id=1202798543572 & www.americanlawyer.com/id=1202798544347


